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TELECONFERENCE RESULTS 

November 21 - 2019 
  
Arkadin 
 
Welcome to Pei Investor’s Teleconference for the third quarter of 2019. Please, give us 
your name and your company’s name. The conference will begin in ___ minutes, thanks 
for your wait. 
 
My name is [             ] and I will be your operator for today's call. At this time all 
participants are in silent mode. 
 
You may ask questions through the web platform or live, through your phone. 
Questions will be answered at the end of the session. Please note that this conference 
call is being recorded. 
 
From this moment I give the floor to Mr. Jairo Alberto Corrales, Pei Asset 
Management’s President. 
 
Jairo Corrales 
 
Good morning everyone. We extend our warmest welcome to Pei’s Investors fourth 
and final teleconference of 2019. We wish to share with you the vehicle’s results on at 
the end of third quarter of the year. 
 
SLIDE # 2  HIGHLIGHTS 
 
Slide # two of the presentation available to you, shows the highlights of this period. In 
the first place, a very recent milestone: The Second Issue of Ordinary Bonds, which took 
place in the first days of November, for an amount of COP 500 thousand million, and 
with which the vehicle completed one billion pesos in ordinary bonds placed in the 
market. The issue obtained excellent results, exceeding 1,6 times the amount offered, 
placing fixed rate series for 5 and 10 years and a 25 years series indexed with the CPI, 
under conditions that allow the profitability’s maximization for the vehicle. 
 
The vehicle reached 180 bondholders with this issue, 27 of which entered during this 
second issue; 12 of the bondholders are also equity securities’ investors. 
 
We are also proud to inform you that, we added Nuestro Cartago Shopping Center to 
the commercial assets’ portfolio in October, with Pei’s interest amounting to 58%. We  
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emphasize that the asset began its operation in September, with an occupation 
exceeding 90%, and has shown a good performance in the first months following its 
opening. 
 
Just as our investments in intermediate cities such as Montería and Villavicencio, we 
are sure that urban centers such as Cartago --which belongs to the group of cities in 
Colombia with populations below 200,000 inhabitants--, are an opportunity to 
structure modern and integral commercial offers. 
 
I also want to highlight that in October we launched an improved version of the 
vehicle’s website, seeking to provide all audiences with a better user experience and 
align ourselves with good international practices on information availability and easy 
access. 
 
Finally, it should be noted that with the distributable returns delivered to investors in 
the past month of August, the dividend yield corresponding to 2019 amounted to 5,33, 
a very positive result for the vehicle. 
 
I give the floor to Jimena Maya, Pei Asset Management’s Investors Relations Manager, 
who will present in detail the highlights of these months. 
 
JIMENA MAYA 
Thanks Jairo. Good morning everyone and welcome again. 
 
 
SLIDE # 4  SECOND ISSUE OF BONDS’ RESULTS  
 
First, we want to share the detailed results of Pei’s ordinary bonds second issue, which 
took place on November 7, where 500 thousand million were placed in three sub-
series: two at a fixed rate, with terms of 5 and 10 years; and a series at the CPI with a 
25-year term, with excellent results: a 7,25% weighted cost and a debt duration of 9,3 
years. 
 
The net resources of this bonds’ second issue were entirely allocated to the financial 
indebtedness’ replacement, as part of the vehicle’s strategy of sources diversification 
and capital structure optimization. 
 
As to the bondholders’ composition, the issuance concentrated in institutional 
investors, with 79% of the amount awarded, among them pension funds and insurance  
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companies, in addition to an active participation by investment funds through their 
collective portfolios. 
 
 
SLIDE # 5  SECOND ISSUE OF BONDS’ RESULTS 
 
As shown in Slide # 5, we achieved several milestones by replacing the bank debt, while 
maintaining the cost unchanged, as follows: 
 

1. A decrease of the capital maturities’ concentration in the next 4 years, so that 
the vehicle’s refinancing risk in the medium term is reduced. 

2. An increase of the obligations’ average maturity in 4 years, from 5,27 to 9,3 
years, allowing a higher average debt maturity compared to the lease 
agreements average expiry date. 

3. An increase of the portfolio’s exposure at a fixed rate from 42% to 53%, taking 
advantage of the market’s low rates. 

 
 
SLIDE # 7  MARKET REPORT - CORPORATE 
 
Next, we want to present a reading of the real estate market, based on Colliers’ 
quarterly reports, which shows the trend for the different categories in the main cities 
of the country. 
 
The upper left graph of Slide # 7 shows that the vacancy’s behavior in Bogotá decreased 
during the last year, as type A+ and A buildings’ absorption grew. 
 
In connection with the price behavior per square meter, the rent from class A+ offices 
increased around COP 63,000/m2, while the rent for class A offices decreased during 
the last year from COP 60,000/m2 to COP 58,900/m2. 
 
In the case of Medellín, a new inventory of class A+ offices was incorporated during 
the last three years, which the market quickly absorbed generating price levels above 
COP 58,000/m2. As to class A’s behavior, absorption has been a bit slower generating 
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an increase of the vacancy that, in the last three years grew from 5% to 8%, keeping 
prices around COP 45,000/m2. 
 
In Barranquilla, the corporate category’s vacancy continues to be high, above 25%; 
however, it has declined in the last year due to greater absorption of A+ and A offices. 
Prices in Barranquilla have remained stable, around COP 40,000/m2. 
 
Finally, vacancy in Cali increased during the last year, as a result of the entry of new 
inventory Class A and low dynamics in occupancy. Rental prices are at COP 45,400/m2 
levels. 
 
SLIDE # 8  MARKET REPORT- WAREHOUSES 
 
Slide # 8 shows the analysis for the warehouse’s category. In Bogotá and its neighboring 
areas’ logistics corridors, vacancy remained stable between 2018 and 2019 at high 
levels of 17%. The price shows a slight increase compared to the prior year, at COP 
14,900/m2, in response to the class A+’s market and occupancy dynamics during the 
quarter. 
 
In the last year in Medellín, vacancy decreased from 9,6% to 7,0% due to a greater 
absorption of type A warehouses. On the other hand, price decreased from COP 
16,000/m2 to COP 15,100/m2, due to the type B warehouses and Free Trade Zones’ 
low dynamism. 
 
In Barranquilla, vacancy returned to levels of 8% during the second quarter of 2019 
after reaching peaks close to 10% in the first months of the year. Price increased in the 
same period from COP 14,800/m2 to 15,200/m2. 
 
Finally, vacancy in Cali during the last 12 months remained stable at 5%, after being 
around 11% in the first half of 2018. This recovery resulted from a lack of new offer, 
while the available square meters have been absorbed slowly. Prices increased in the 
last year to COP 12,800/m2. 
 
SLIDE # 9  MARKET REPORT - COMMERCIAL  
 
Continuing with slide # 9 on the commercial category in Bogotá, it is evident that during 
the last year vacancy showed a stable behavior close to 7,2%, despite the entry of new 
regional shopping centers in 2017. 
 
In Medellín, the graph shows that vacancy recovered during the last year, although it 
reached levels of 5,4% in the third quarter of 2018; today is close to 4%. This recovery  
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is explained by the positive absorption in super regional shopping centers such as Viva 
Envigado, which started to operate by the end of last year. 
 
Vacancy remained stable in Barranquilla during the last year. Prices decreased in the 
last two years as certain shopping centers experienced vacancy. 
 
To end, vacancy in Cali during the last year showed an upward trend resulting from the 
liberation of spaces with a considerable size, mostly in super regional shopping centers. 
 
SLIDE # 11  SUMMARY OF THE MANAGEMENT  
 
In connection with the vehicle’s results, slide # 11 shows that the period ended with 
5,9 Billion pesos in assets under management and a leasable area of 971 thousand 
square meters, represented by 2,052 lease agreements. 
 
Worth noting in connection with the portfolio’s Real Estate Management, is that during 
the first 9 months of the year, lease agreements for around 50,000 m2 were renewed 
--mainly in the commercial and logistics categories--, equivalent to 2,532 million pesos 
of monthly income. Additionally, another 17,000 m2 were leased in the commercial 
and logistics categories, mostly in the city of Bogotá and its neighboring areas. 
 
Two acquisitions were made in the third quarter: The first one, One Plaza building’s 
11th floor --in the city of Medellin, with a leasable area of 965 m2 for an amount of 
COP 6,664 million--, allowing an expansion of the areas’ offer for current tenants 
seeking to grow their operation in the asset; and the second one, already mentioned 
by Jairo, the acquisition of 58% of Nuestro Cartago Shopping Center --with a leasable 
area of 10,190 m2 for an amount of COP 50,324 MM--. 
 
Nuestro, is the largest shopping center in the North of Valle today, and entered Pei’s 
portfolio to continue to strengthen its geographic diversification strategy. 
 
With respect to the financial results, it should be noted, on the one hand, that in 2019 
the vehicle paid to investors cash flows for 218 thousand million pesos, which captured 
the contribution of the assets that entered the portfolio and the cost of the debt’s 
efficiencies; and, on the other hand, the issue of bonds in November, for 500 thousand 
million pesos, which we mentioned earlier. 
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Regarding the TEIS’ liquidity, in 2019 the daily volume traded amounted to  COP 3,302 
million with a total volume traded in the secondary market for COP 611 thousand 
million in the first nine months of the year. 
 
 
SLIDE # 13  REAL ESTATE PORTFOLIO 
 
Slide 13 shows the behavior of the vehicle’s real estate metrics. The upper left graph 
shows the leasable area’s evolution, with two assets entering the portfolio as of 
September 2019: Centro Médico Sanitas Tequendama --the first specialized health 
asset of the portfolio, with a leasable area of 3,552 square meters--, and One Plaza 
building’s 11th floor in Medellín, with a leasable area of 965 square meters. 
 
Diversification per tenant has remained stable during the last 4 quarters. In the second 
half of 2019, Itaú's participation decrease due to the termination of its contract in the 
building at Calle 27 and Carrera 7 in Bogotá. 
 
In connection with the diversification per category and city, no significant changes have 
taken place since the last quarter: commercial assets continue to have the largest 
percentage of the portfolio, followed by the corporate assets’ category; on the other 
hand, assets in Bogotá represent 53% of the portfolio, in line with the distribution by 
cities of the country's real estate inventory. 
 
 
SLIDE # 14  VACANCY 
 
Slide # 14 shows the vacancy’s behavior, with the average physical vacancy for the year 
standing at 5,6%. The increase from 5,2% to 8,5% in the last quarter, resulted from the 
return of the warehouses leased by Redetrans, which represent 36,700 m2. In addition, 
during the last quarter, Ericsson delivered a floor in Fijar 93b building, corresponding 
to 978 square meters. 
 
Vacancy is projected to reduce in the same meters --to levels of 4,2%-- by the end of 
2019, due to the placement of the 12,038 m2 of the building at Calle 27 and Carrera 7 
of Bogotá, the replacement of Redetrans’s 3 warehouses, and the occupation of more 
than 1,800 m2 in Plaza Central, Pasaje 1060, Atlantis Plaza, and Cittium. 
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The graph below shows that in 2019, the economic vacancy was 4,9% on average. The 
increase during the year resulted from the return of the warehouses leased to 
Redetrans. Also, a vacancy level of 6,4% is projected by the end of the year, because 
although certain are areas are already leased and have legalized agreements, grace 
periods were granted for some of them. 
 
As for the vacancy’s management, there are 68 commercial prospects on 10 properties 
to date, representing an area under negotiation of about 40,000 square meters in 23 
potential new businesses. 
 
SLIDE # 15  PEI’S V. MARKET’S VACANCY  
 
Continuing, slide # 15 compares the Pei’s vacancy to the market’s vacancy. In the 
corporate category, we see that Pei maintains vacancy levels far below those of the 
market: 4,2% of Pei compared to 10% of the market for the last quarter. 
 
Currently, the corporate category has a vacant area of 10,892 square meters, of which 
5,769 m2 are being commercialized and in the process of renovation since last October. 
Additionally, this category has 8 potential tenants representing a leasable area of 3,383 
square meters. 
 
The graph on the right shows the situation of the commercial category, where the 
vehicle’s 6,5% vacancy levels are well below those of the market, which were at 13% in 
the last period. During the last quarter the physical vacancy of Pei’s commercial 
category --appearing with the orange line in the graph-- declined due to an increased 
occupancy by tenants such as Duni Aventuras and Casa Idea in shopping centers such 
as Plaza Central and Atlantis Plaza. This caused, however, a temporary increase of the 
economic vacancy resulting from the grace periods and relocation of certain stores. 
 
The physical vacancy of the category is 18,514 m2. Currently, there are 47 potential 
tenants that translate into a leasable area of 16,296 square meters. For the last quarter, 
the entry of new tenants such as a call center of the Grupo Aval, another Mac Center 
store, and certain entertainment venues are expected, among others, which will 
reduce the vacancy in an additional 1,811 m2. 
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SLIDE # 16  PEI’S V. MARKET’S VACANCY 
 
Continuing with Slide # 16, we have the comparison of vacancies for the warehouse 
category where a significant increase appears for Pei, although remaining below the 
market’s vacancy. This increase resulted from the return of 3 warehouses occupied by 
Redetrans, which in 2019 increased both the physical and economic vacancies. For the 
closing of the year 2019, the relocation of 33,083 square meters is projected, so the 
vacancy in this category should be around 3,6%. 
 
On the right side we find the vacancy information for the specialized assets category, 
where the category shows a decrease in both Pei’s physical and economic vacancies 
due to a greater occupation of City U’s commercial premises with Miniso’s entry and a 
greater occupation of the university residences related to short stays. Currently, there 
are 6 prospects for the vacant commercial spaces. 
 
SLIDE # 18  FINANCIAL FIGURES 
 
The accumulated operational income of the vehicle closed the third quarter of the year 
at COP 340,000MM, thus registering a 29% increase compared to that of the previous 
year, which amounted to COP264,000 MM. This increase mainly resulted from the 
acquisitions made in the last 12 months, which contributed 80% of the additional 
revenues of this period. The remaining 20% of the additional revenues is explained by 
the increase of the existing leases and the portfolio’s vacancy decrease. Organic growth 
was 6%. Also, revenues in the third-quarter grew 27% compared to the same period of 
the previous year, behaving in line with the accumulated income for the year to day. 
 
The NOI, registered a 27% growth last year, closing at COP 276,000MM, compared to 
COP 218,000MM for 2018. It worth noting that the Operational Margin of the third 
quarter of 2019 closed at 81% -- the same value for the previous year--, maintaining 
the vehicle’s operational expenses efficiency. 
 
Consequently, EBITDA showed an increase of 28% compared to the same metric for the 
prior year, from COP 174,000MM in 2018 to COP 222,000MM in 2019. As to the EBITDA 
margin, this remained at 65% reflecting the stability of the vehicle’s administrative 
expenses. 
 
Finally, the Cash Flow paid in 2019, i.e. the returns that investors received in February 
and August of this year, increased 31% compared to the prior year, going from COP  
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167,000 MM to COP 218,000 MM. This increase resulted from the aforementioned 
growth of the vehicle’s revenue, a decrease of the financial expenses due to Tranche 
XI’s securitization, and a lower investment in working capital compared to the previous 
period. 
 
 
SLIDE # 19  INDEBTEDNESS 
 
Indebtedness at the end of the third quarter of 2019 was COP 1,3 billion pesos, which 
represents a decrease compared to the levels at the beginning of the year, following 
the payment of obligations at the end of the first semester with the resources from 
Tranche XI’s securitization. As a proportion of the assets under management, the net 
financial debt is 23%, showing a one percentage point decrease in the last year. On the 
other hand, short-term debt on the assets is 8% and long-term debt on the assets is 
15%, representing short and long-term debt proportions of 35% and 65%, respectively. 
 
As part of the objective of reducing the risk associated with the interest rates’ 
variability, we managed to increase the fixed rate debt portfolio’s indexation at 23 
percentage points, from 9% in the 4Q of 2018 to 32% by the end of the third quarter of 
2019, significantly reducing the indexation to IBR. 
 
In connection with the cost of the debt’s performance, a comparison of the period from 
January to September 2018 with the same period of 2019, shows a decrease of 31 basic 
points in the weighted average cost; this is explained, on the one hand by an 
improvement of the debt portfolio’s management through the expansion of the 
financing options, access to the capital market, and new lines of credit with more 
competitive rates, in addition to the financial obligations’ payment with resources from 
the issuance of Tranche XI in June of this year. 
 
SLIDE # 20  DEBT PORTFOLIO 
 
In connection with the debt portfolio’s performance, the graphic shows that the net 
debt portfolio by the end of the third quarter of the year stood at 5,830 MM --
equivalent to 1,75% of the income for the last 12 months--, very similar to that at the 
closing of 2018. In terms of the debt portfolio’s turnover in the last quarters, it 
remained around 6 days. It is worth noting that the 2019 acquisitions decreased the 
risk because the debt portfolio’s increase is below the income’s increase. 
 
SLIDE # 21  PROFITABILITY 
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Both 5 and 10-years profitability’s performance remained stable in recent years. In line 
with the long-term’s nature, this resulted from a time period where the asset flows’ 
stability and appreciation thereof. 
 
On the other hand, the Dividend Yield showed an increase compared to the previous 
period with 37 bps --from 4,67% in 2018 to 5,33% in 2019--. Similarly, the 2019’s 
amount represents an increase compared to that of 2017, which was 34pbs below. 
Thus, it is possible to assert that the Dividend Yield’s increase in the current year 
reflects the benefits of the stabilization of the newly built real estate that were 
incorporated to the portfolio in recent years. 
 
JIMENA MAYA 
 
CLOSING 
 
With this, we have covered a review of Pei’s situation at the end of the third quarter of 
the year. Once again, thank you for your participation in this space, aimed at bringing 
the vehicle’s management to the investors, and keep them informed on the most 
relevant events and metrics in connection with the portfolio and the vehicle’s results. 
 
QUESTIONS 
 
• What will be the impact of the tax reform submitted this year on the vehicle? 
 

The impact of the tax reform that the government submitted includes a point 
referred to the consumer tax for real estate assets, which is around 2%. Two 
important details are that this does not affect in any manner the current assets in 
the portfolio; this affects any potential acquisitions. As currently established, it is 
for assets representing over 26,800 UVTs [Spanish acronym for Tax Value Units] or 
more than  COP 918 million, and is one of the elements we consider in the appraisal 
models whenever we are in the process of making an acquisition, to incorporate 
the potential impact that it may have on the negotiation and simulate it to attempt 
to achieve our target profitability in the different categories where we are making 
investments. For practical purposes at this time the reform has no impact and there 
is still no certainty that this article will remain within the bill. And, of course, we 
will be monitoring it very closely. 
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• What do you think of or what is Colliers’ explanation to the commercial premises’ 
average price decrease throughout the country, also based on the vacancy’s 
decrease? Will there be a real estate bubble in commercial real estate? 

 
In connection with the information on the shopping centers, this [information] 
always need to be look at it very carefully, because what Colliers does is analyze 
the universe of stores offered to the market at a given time and, depending on the 
mix of that bag, prices may vary significantly. Dealing with small commercial 
premises --which have target incomes above COP 100,000 per m2--, is very 
different from dealing with anchor premises above 3,000 or 4,000 meters --whose 
value per square meter may be close to COP 20,000--. Sometimes, income 
increases are apparent because they result more from the composition of the 
premises offered. We also monitor this sector at Pei and identified that prices have 
remained stable. We’ve seen that vacancies fell by about 2pp and that prices have 
been stable in the main urban centers. 

 
• How is the quarterly dividends payment process going? 
 

We continue working at Pei with Fiduciaria Corficolombiana, to be able to migrate 
next year to this system. As shared in the second teleconference of the year, our 
expectation is to be able to launch it before the third quarter of 2020. 

 
• Economic vacancy has increased by more than 3%. Why is this not affecting the 

vehicle’s profitability? 
 

For us it is always important to monitor both the economic and physical vacancies. 
Whenever projects that are not yet stabilized are incorporated, we design together 
with our co-investors –which in many cases are the project’s developers-- schemes 
allowing us during the first years --even if the asset is physically vacant--, to have a 
priority on the cash flow. Therefore, the economic vacancy does not have the same 
impact. This allows profitability not to be impacted. In connection with the 
commercial assets, we’ve begun a dismounting process of discounts or white 
conditions granted in 2017 and 2018. By eliminating the above, figures improve 
and, without occupying more square meters, we are attaining more revenue which 
helps us with the vehicle’s profitability, which in spite of having some vacancy 
increases, are not of the same magnitude. 
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• Considering Avianca’s financial situation, I want to know which would be the 
impact on Pei’s metrics in case of default? 

 
At this time, we have a very close relationship with all of our tenants. Avianca is not 
an exception and, here we may highlight that they have been fully complying with 
all of their obligations under the contracts and that impacting event has taken 
place. However, for such a scenario, we have lease insurance policies associated 
with the relevant agreements, which would cover any eventual economic vacancy 
resulting from a breach. 

 
• How long is the average grace period for leases, or does it depend on the type of 

tenant? 
 

It has to do with the area, the type of asset, and the term of the contracts. 
Intervening a 500 m2 office undergoing the final finishings work is not necessarily 
the same as intervening 12,000 m2 undergoing its rough-in stage, such as a building 
under development. Generally, these terms depend on the area and may be 
between 3 to 6 months, on average, depending on the type of adjustments 
necessary and the conditions for delivery. 

 
• How is the process of listing the TEIS with the Colombian Stock Exchange’s Equities 

trade for 2020, going? 
 

We are currently waiting for the Colombian Stock Exchange, with whom we have 
worked throughout this process. We are waiting for two things: 1. Their 
confirmation that the date determined since last year will be maintained; and 2. 
That the changes that the Financial Superintendency needs to incorporate to the 
regulations, will certainly be so within the current timeframe established by the 
Colombian Stock Exchange. We expect to be able to migrate within the times 
established by the Colombian Stock Exchange, to the extent that the regulatory 
needs required by the market to make the change may be fulfilled. 

 
• What is PEI’s expectation in connection with the POT (acronym in Spanish for 

Territorial Ordering Plan) and the new major’s administration? Do you expect a 
significant impact on Bogotá’s market? 
 
In recent statements by the mayor, she said that the new POT should be sanctioned 
within a year and that, although it will include certain modifications, a significant  
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part of ex-mayor Peñaloza’s proposals will remain. Thus, we believe that no drastic 
changes will take place in the real estate market. It’s interesting, from Pei’s 
standpoint, the treatment afforded to certain mass transit corridors where a 
flexible interpretation of the legal provisions is expected, so that a higher height 
and more densities are allowed. Since Pei has some assets on these corridors, if 
this modification materializes, the relevant value may be captured. 
 

• How many assets remain pending appraisal this year? 
 

In terms of the portfolio, what we do is try to distribute the activations throughout 
the year. Thus, very few assets from the Bogotá portfolio and an asset in Free Trade 
Zone La Cayena remain from 2019. We are already closing the appraisals cycle, 
which should end between the last weeks of November and the first week of 
December. 

 
• What explains the vacancy of the specialized assets? 
 

We basically have two sub-categories within the specialized assets, the medical 
centers that we built for Sanitas --which have no vacancies because their contracts 
are 15 years or more, and have an excellent tenant, Grupo Keralty--. The asset 
showing vacancy in this category corresponds to our university residences in City 
U; this is an asset with around 1,700 beds and 3 towers, whose occupation has 
evolved much slower than expected, mainly due to the proliferation of these types 
of properties in the area. We made important efforts along with the specialized 
manager and Universidad de los Andes, managing to sensibly increase the 
occupation this year; and we expect to have a good occupation during the next two 
semesters. This asset has two uses: university residences as such, and the 
commercial platform --which has shown a good occupancy performance, above 
82%-- where we managed to incorporate important brands such as Miniso, Mac 
Center, Ara. And, additionally, we believe that the opening of the district 
cinematheque will be very beneficial for the project, where we’ll surely see positive 
results for the commercial spaces’ placement and, also, the residences’ occupancy. 
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• Which percentage do health sector properties represent within the specialized real 
estate? 

 
The Sanitas Tequendama asset has a leasable area of 3,300 square meters and the 
total specialized assets’ area is close to 33,000 square meters; therefore, the 
weighted percentage of the asset in the area is less than 10%. However, we firmly 
believe at Pei that will growth in the health sector and are seeing that type of asset 
is growing a lot thanks to the type of service. 

 
• If customers pay on a monthly basis, why are investors paid twice a year? 
 

Today, this is a legacy of what was structured in Pei 13 years ago, and I don't think 
there is a financial reason to say that this was optimal. At this time, we’re clear on 
the fact that, as long as we are able to advance quarterly returns, this should result 
in better returns for investors. We don’t do it on a monthly basis because we also 
need to make a cash planning associated to expenses such as the property tax --
which is the vehicle’s most representative expense-- and need to make, through 
the relevant working capital provisions, the payments we need to incur in. 

 
• What is the rent’s amount per m2 in the commercial sector? 
 

Rental prices vary throughout the different cities and categories, such as shopping 
centers or type of commercial premises therein. An outlet mall is different from a 
supra regional shopping center. 

 
• How exposed is Pei to co-working tenants and what are its short-term expectations 

in connection with this type of tenants? 
 

Currently, Pei has no exposure to assets destined to co-working. In the medium 
term, in principle, we have not seen any opportunity leading us to face such an 
exposure and, at the moment, our corporate assets portfolio continues to 
outperform the market both in vacancy and health. 

 
• What is the strategy to maintain Yield levels above 5%, even with investments 

under development? And what is the strategy to protect the distributable flows 
from the investors who entered in previous tranches, with respect to revenues no 
longer received due to the new assets’ construction and stabilization periods? 
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Whenever we approach at Pei the possibility of buying an asset that is not yet 
stabilized, what we are looking for is for Pei not to own 100%, but an area close to 
70%, so that the arranger is also liable in the medium and long terms. We structure 
schemes such as guaranteed revenues and preferential flows, aimed at preventing 
the vehicle’s dividend yield from becoming affected, as in this way we have a 
preferential flow; and even with the asset’s occupancy levels below 80%, Pei should 
be covering the income’s amount we estimate to achieve the profitability. 

 
Thank you very much for your attention. Next, we will open the space to answer the 
participants’ questions. 
 
 


